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Business Model Canvas

AtroTuTTWVOUpE TNV EMIXEIPNUATIKNA 10€a 0TI 9 EvoTNnTEG TOU BMC.
KoBepia evotnTa mepiéxel utrodéoeig mpog empBefaiwon.

2.- AClakn Mpotaon

6.- KUpieg ApaoTnpioTnTeg 1.- Opadeg NeAaTov
1.- Kupioi Mopol 3.- KavaAia Aiavopng
8.- Kipiol Zuvepydreg 4.- Ixéoeig pe Mehareg

9.- Aopr KéaToug 5.- Pogg Eoodwv




LAKIE|M (Mapévoeon)

KENTPO E@EAONTON MANATZEP EAAAAOL

Ti1 gival n «Aglakn Mpotaon» (Value Proposition)

» H Aiakr) MNpdraon ava@EpeTal o€ pia emixelpnuarikr i marketing avakoivwan/dAwaon
TTOU Hid ETAIPEIN XPNOIUOTIOIET VIO VO GUVOWIOEI «YIATI» 0 KATAVAAWTAC TIPETTEI VA
ayopdAoEl £va TTPOIGV 1) Jia uTrnpEaia.

* AuTA n avakoivwan/dnAwan, Teibel Evav duvnTikG KatavaAwTr 0TI EVA GUYKEKPIKEVO
TTPOIOV ) UTINPETIa Ba ToU TIPOCPEPEI HEYAAUTEPN agia (TTPaypaTIKA/ auvaiginuarikr)
N 6a Tou AUael KaAUTepa Eva TTPORANUA atrd AAEC TUVOPEIC TTPOTATEIC.

Q1 eTaIpeieC ¥pNOIKOTIOIOUV AUTAV TNV AvaKoivwan/dAAwar, yia va aToXeUoouV TIEAATEC
TToU Ba £TTWPEANBOUV TIEPITAATEPO WE TO VA XPNOIPOTIOIOUV T TTPOIOVTA TNG ETAIPEINC
KAl €701 va d1aTnPOUV TNV OIKOVOUIKA TOUG “decauevn” yepam...



I![I!E[i] (MapévBeon-MNapadeiypa)




I![I!E[i] (MapévBeon-MNapadeiypa)

» To UBER ¢ival o 1m0 £€utrvog TpOTIOC VI va PETAKIVNBEITE.
‘Eva «kAIK» ka1 Eva auTtokivnTo £pxeTal ameuBeiag o€ oA,
O 0dnyd¢ EEpel akpIBwe TTou va oag TTAEL.

Kai n mAnpwyr) yivetal autouara, Xwpic Yerpnta.




I![I!E[i] (MapévBeon-MNapadeiypa)

(615) 242-0333 O

U agen Roofing Services Areas of Expertise Our Process Pricing Financing Reviews Leaming Center About Request A Quote
ROOFING COMPANY

Let Your Roof Problem Be Our
Problem.

Repairing or replacing your roof isn't fun, we want to
make it a better experience for you.

Are We the Right Fit for You?

Aopnorte To TPOBANMa TNG OTEYNG O0OG Va givan SIKO pag TTpoRAnua.

H emIoKeur fj N avTIKATaoTacn TS aTéyng oag dev eival d1aokedaaTIKr), BEAOUE va TNV KAVOUE Jia KAAUTEPN
EUTTEIPIO V1A 0.

Eivar amAd kal avBpwrivo, oav va kataAapaivouv TTpayuaTtiké 1o anueio “mdvou” Twv TeAATWY Toug Kal va
evolapépovTal va Kavouv Tn {wr) Toug Aiyo KaAUTEPN HE AUTOV TOV TPOTTO.

Ti kGvouv AoItrov; AUvouv Ta TTPOBAAATA TNG OTEYNS GOV UTTOOXOMEVO! va a€ atraAAGgouv atmd To TTPORANua




LAKIE|M (MapévBeon-Napadeiypa)

KENTPO E@EAONTON MANATZEP EAAAAOL

Mapadeiypa Value Proposition (6x1 KaAd):

“‘H «Guard Security» cival n kopugaia AUon atnv ayopd o€ BEuara ao@AAEIag.
[Tpoo@Epoupe UYPNANC EKTTAIdEUANC TTPOCWTTIKO KOl GUYKEVTPWVOUE TTavw atrod 5,000
XPOVIO EUTTEIPIAC o€ aoPaAeia Kai TTIBOAr Tou Nopou”.

T1 Ogv gival KOAG o€ QUTAV TNV TTPOTACN Ogiag ?

AuTo 10 TTOPAdEIYUa deV divel Kapia TTANPOQOpIa yIa TO TTPOIOV-UTTNPETIA, TTOIO
TTPORANUa AUVl kal TTwg To AUvel. A&iCel eTTITTAEOV, va emianpavBei 11 dev avagEpel
TiTroTe yia Tov TTEAATN. Mia agiakr) TpdTaan TPETTEI va ayyilel TIPOCWTTIKA TOV TIEAQTH.



(MapévBeon-MNapadeiypa)

‘Eva KaAo rapadelyua «agIoKNG TTPOTAONGY:

“H «Instant Security» poo@Epel 24/7/365 auTtokivnta TIEPITTOAIOG KAl JOVILOUG
QUAAKES/PPOUPOUC. XPNOIUOTTOIWVTAC TNV KAAUTEPN TEXVOAOYIa yIa AUEDN EvNHEPWON,
GPS yia evromoué kai diapkn €Aeyxo Twv gpoupwy, n «Instant Security» umopei va
ECUTINPETEI KAI VO TTPOCTATEUEI TNV KOIVOTNTA KAl TOUG TIEAATEC E TO uWnAGTEPO ETTITTEDO

ecuTInPETNONG.”

Marti auty R wpoTaon agiag «OOUAEUEI» ?
To TTapddelyda auto EVToTTiCEl TIC UTINPETIEC TTOU N ETTIXEIPNON TIPOCPEPE! (TIEPITTONIES
HE auTokivnTa Kal QUAAKES/@poupoi), TNV Auan aTo TTPORANUA Twv TIEAATWY (TTPOCTACIC
TWV TTEPIOUTTWV TTEAATWV/KOIVOTNTAG) KAl TIEPIYPAPEI TNV ECAIPETIKA UTTOOXEON
£CUTTNPETNONG TNC ETTIXEIPNONG OTOUG TTEAATEC.

VALUE%&‘%I?@%

i;‘i PROPOSITION’

[MARKET Gy P |1



LAKIE|M (MapévBeon-Napadeiypa)

KENTPO E@EAONTON MANATZEP EAAAAOL

To Skype dev agrvel kavéva HUCTAPIO Yia TO TLKAVEI ( oac fonBdgl va JoIpaaTeiTe
OwpeAV uNvUPATa Kal GUVOIAAECEIC), TTWG TO KAVEL (aTO KIvNnTd, TO tablet, kai 1o
desktop), kai yia o160V TO KAVEI (VIa OAOV TOV KOO HO). Zuvdualouevn de e uaiobnTeg
EIKOVEC e ayamnuéva TpodowTta o€ video chat, auth n agiakn mpoTaon Ka)\unm OAa
Ta {nTOUpEVQ... lpills




TJK|E|M|EA NEGHE

KENTPO E@EAONTON MANATZEP EAAAAOL C u sto m e r D eve I o p m e nt

» Mia startup wayvel yia 1o Emixeipnuatikd MovtéAo mrou “douAevel”
PWTWVTAG Toug TrEAATEC. ( Eival ToAUTIUO BoNBNua TTRIV UTTEI KATTOIOC
01NV XPovoBopo kal KoaToopo d1adikagia avarTucng Tou
EmIxelpnuaTikou 2xediou)

» Eav kamoia uroBean dev emBefaiwveral alaloupe 1o Movrého. ..

Kavoupe "otpoen”... PIVOT
» Orav £xoupe empBeaiwatl To MoviEAO TTPOXWPAUE OTNV EKTEAEDN

SEARCH

1 2 3 <l
CUSTOMER CUSTOMER CUSTOMER COMPANY
DISCOVERY VALIDATION CREATION BUILDING

| —

PIVOT




Ano Tnv meslpnpanxn 16¢a
0 Em pnpomKo 2x£010

Mepiypagn 1éag/ Mpoiodvrog - Ava)\uon
Ayopdg - AvTaywviopog - ZuoTnpara
Aiavopung - Tipég - Mpowdnan /Aatraveg —
/| Positioning - mepiex6HEVO ETIKOIVWViOG
" | Kavahia emikoivwviag - Mepidia ayopég
Aquuon SWOT erarnylxsg KaTEUBUVOEIG

| Kopior Zuvepydreg -Kopieg ApaoTnpioTnTEG-
Kupioi MNopoi - Mpotaon ASiag - Zxéoeig
pe NeAareg — KavaAia Aiavopng - Opddeg MeAatwy - Aopn
KooTtoug - Poég Ecodwv

Zrox0|/ZTpaTr|v|Knl Emikoivwvia BZB/BZC
Baoikn Tomodétnan - Madika/Wneiakd
[Kovwvika Méoa - ‘Epeuva Ayopdg / MVP-
MwAnon - Up/Cross Selling, CRM - Xpovikn
ESéNign, Pre-Testing, Metrics, Koot K.ATr.

Opyavoypappa - ZTeEAéxwon - ApHodIoTnTeS

Luvepyaoieg — NMpopndeutég — Mopol — Méoa-

E€omAiopog - Mapaywyn MpoaTiBépevn Agia- ‘EykatacTaoel
- Outsourcing — Logistics —

NopikA - Fpapypareiakn urooTApI§n — Back office - Koon
K.ATT.

| | : Mapadoyég /MpoBAéwelg - KéaTog ApXIKNAG
, , \ | Emévduong - loohoyiopog - Eevdioeig
Xp rl IJ GTOOI Kovo IJ I Ko ZX£6 I o | Oikovopika atroteAéopara - TaPEIOKEG POEG
| | Oikovopikoi deikteg — AvAuon BEP -
) | Avéhuon piokou K.ATT.




SJK|E|MIEA IxéS10 NMwAnoewv | MApKETIVYK

KENTPO E@EAONTON MANATZEP EAAAAOL

« 2T0XOI, ZTPOTNYIKA, Baoikn TomwoBéTnon,
« Emkoivwvia B2B/B2C,Malika/Pneiaka/Koivwvika Méoa,

* ’EPSUVG Avopﬁg / MinimumViabIeProduct, Up-selling Cross-selling
» NwAnon - Up & Cross Selling, CRM, ., 2 +'+i

-
-

« Xpovikn E&EAIgn,
* Pre-Testing,
Metrics,

KOoTn K.ATT.
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SAK|E|M AT6 Ta 4P Tou Marketing Mix aTo SAVE

KENTPO E@EAONTON MANATZEP EAAAAOL

AUO BATIKEC EVVOIEC |E TIC OTTOIEC HEYAAWOTAE TIC TTPOCPATEC OEKAETIEC ATAV TO
Marketing Mix ue Ta 4P kai 1o Product Life Cycle

To
Marketing Mix
4P

PLACE P *wo

Agv ATav TUXio TTwG oTa 4 oToIXEIO TOU pEiypaTog marketing dev repIAapBaveral o
MEAATNG.




(MapévBeon)

Mwg e¢eAixOnke To MapkeTivyk ?

To Marketing épaoe amro 3 d10POPETIKEG PAOEIG
TTPOCEYYION TTPOIOVTOC : “ Tl EXEIC YIA TTwWANON ;)
TTPOGEYYION ayopds  : “Ti {ntdel n ayopd ;”
Tpoatyyion mEAGTn @ “TI {nTdEl o TEAGTNG

Id1aiTepa oTNV TEAEUTAIQ, TRV TTEAOTOKEVTPIKN GAON, avaTTUXOnKav ue
TV BonBeia TS TAnpoopIkng, véa “epyaleia” marketing, dmwe 10 CRM
(Customer Relationship Marketing), Differential Marketing, Internet
Marketing, Database Marketing, Viral Marketing K.ATr.
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All Star o kagé Kai



http://4.kicksonfire.net/wp-content/uploads/2015/10/NIKEiD.jpg?feae65

SAK|E|MIEA] H E¢EAign Tou Marketing

KENTPO E@EAONTON MANATZEP EAAAAOL

Ao v TnAeotmikr) Wuyaywyia ato atriti amd EPT kar YENEA, avapikt pe dlagnuioTIKG
Spot ka1 o@riveg, ota Video Players kai tnv evoikiaon Video amé 1a Video Clubs v
10¢tia Tou '80, kai o1o Netflix Tnv # 1 diadikTuakn uttnpeaia Video Streaming orjuepa.




A6 ta 4P Tou Marketing Mix oto SAVE




A6 ta 4P Tou Marketing Mix oto SAVE

Avri yia To TTpoIoV (product), eoTiaote otnv AUon (Solution)

[TpoadiopiaTe TNV TTPOCPOPA OE OXEDT e KAAUTITOHEVEG avaYKEG/AUOEIG,
OX! 1010TNTEC, AEITOUPYIEC KA TEXVIKA XAPAKTNPICTIKA.

[3 EYPQMNAIKH
METH 2,0

P



LAK|E M) ATré Ta 4P Tou Marketing Mix oTo SAVE

KENTPO E@EAONTON MANATZEP EAAAAOL

Avrti yia Tnv diavopn (place), eoTiaote otnv MNpdopaon (Access)

AnpioupynaoTe £va oAoKANPWHEVO GUCTNA ETAIPIKAG TTAPOUTIAC OTA KAVAAIQ, HE
Bdon 1o ouvoAiké «ayopaoTiKO Tagidl» Tou TTEAATN, avTi va dwOoETE EUPaacn o€
MEPOVWUEVA anpEia dIavOUNG Kal KAavAAIQ ETTIKOIVWViAC.




LAK|EIM Ao Ta 4P Tou Marketing Mix oto SAVE

KENTPO E@EAONTON MANATZEP EAAAAOL

Avti yia Tnv Aiavopn (Place), eotiaote otnv MpoécBaon (Access)

TO eSHOP A
Y BrHKE TA

)% 1n STATH MEFPO=—
):YN TATMA—

y h ‘5 AlMNO 1/11 EQ> 10/11
(2= pot Mpwtn popa eshop oto Spopo cou! MNepva ano to

HETPO ZLVTAYHA KAl {HoE ™ Slmpopcl oTOo e shopplng
E0 )\Cl YPAYOPA KAL OLKOVOLKS
® £1G Tapayyeiia
° AL Aéyelc npocnp opEg
ckou

To nAektpovikd kardoTtnua tou Mymarket Tou Acitoupynae dokIJaaTIkG aTnv ABrva
Tov NotpBpio 2019. To karaokevaoe n Netstudio (www.netstudio.gr).



AK[EIM A6 Ta 4P Tou Marketing Mix oto SAVE

KENTPO E@EAONTON MANATZEP EAAAAOL

Avrti yia Tnv Aiavoun (Place), eotiaote otnv MpocBaon (Access)

- -

><nefsfudio 5




LAK[E|M] A6 Ta 4P Tou Marketing Mix oto SAVE

KENTPO E@EAONTON MANATZEP EAAAAOL

Avrti yia Tnv TIpR (price), eoTiaoTe otnv Agia (Value)

AvaQepBEiTE aTA 0QEAN TOU TIPOIOVTOG/UTTNPETIOG TAG OE OXEDN HE TNV TIUA TOU
XWPIG va BWAETE EUPaaT aTNV TIWMA TOU, OE GUVAPTNOT WE TO KOGTOG TIAPAyWYI(G,
TTePIBWPIa KEPOOUC, 1 TIUEC avTaywviouou.

EowrepixkA Tapdpunon

:2: inner drive




Ao ta 4P Tou Marketing Mix oto SAVE

Avti yia Tnv TpowOnon (promotion), oTiGoTE OTNV EKTTaidEUON
(Education) ka1 Tnv EptrAokn (Engagement) Tou KatavoaAwTn

[Mapéxete TANPOPOPNON OXETIKA HE BIAPOPOTTOINHEVES AVAYKES O€ KABE anEio Tou
«KUKAou {wn¢» Tou TEAGTN, avti va BacileoTte ammokAeioTIKA o€ AlagApion/PR/MpowBnon.

A
ABrva

b J‘Frcv.t.,
e
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